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Office Building For Sale / 8.5% Cap 

Single Credit Tenant / 100% Leased  

4635 McEwen Road, Farmers Branch, TX 75244 

33,642 SF / $4,452,635 / $132.35 PSF / 8.5% cap rate 

Randall Turner  214-231-0100  RTurner@HarvardCo.com 
Charles Lester  214-883-4000 CMLester@HarvardCo.com 
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Down The Street From The Galleria and MidTown 
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Location Maps 
 

Just 30 seconds to I-635 on Welch Road / Excellent Highway access 
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EXECUTIVE SUMMARY  
 

 
 

  

PROPERTY OVERVIEW 

 
 
 

 

This corporate headquartered building is comprised of a free stand-

ing 33,642 square foot facility on 75,628 SF of land. It is a NNN lease 

arrangement whereby Landlord is responsible for roof and founda-

tion only. It is located just north of HWY 635 in far North Dallas in 

the  Addison, Texas corridor. 

PROPERTY HIGHLIGHTS 
 

 

            Address:     4635 McEwen Road in Dallas, Texas 75244 

          MSA:      DFW 

          Year Built:   
   

1969, 100% renovated in 2012 with Extensive Improvements  
  

          Total SF:     33,642 sq. ft.        

          Parking  Approximately 116 Spaces 

          Stories: 

             Lease Expiration: 

2 

8-31-2021  Five Years 

 
  
 
 
  

  
  

FINANCIAL HIGHLIGHTS 
 

 

           Average annual Income:      $378,474.00 

  Total Square Feet:    33,642 

  Current Occupancy:    100% 

           Sale Price:    $4,452,635.00 / $132 PSF 

  CAP Rate:       8.5% 
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PROPERTY DESCRIPTION 
 

The building is designed for corporate headquarters. The entire building is 

beautifully appointed with high ceilings, parabolic lighting, LED lighting 

throughout, nine-foot interior doors, granite floors, glass block and glass fea-

tures inside and out. Building has very attractive break rooms, kitchen and 

bath areas. Also Includes a theatre room. 

 

Tenant is considered; “Captive”.  Beckett has spent well over a million dollars 

on improvements that cannot be replicated without tremendous expense. 

Those improvements include updated high end office finish. Beckett has a 

high security vault with other ancillary high security measures to house and 

process priceless sport collectables and rare coins for worldwide clientele. 

Property includes a small warehouse for shipping and receiving. 

 

Owner installed new roof system with .60 TPO, 20-year warranty in 2012.  

 

Owner installed all new HVAC package systems in 2012. 

 

Building is 100% masonry / Brick Veneer and Stucco. 

 

Car Parking is ample with over 100 marked parking spaces. 

 

The landscaping is groomed and vibrant year round. 
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Tenant Description /  ELI Global  - Parent Company 
Eli Global is a globally diversified healthcare technology and financial services group with over $1 billion in as-
sets across a broad range of products and services including: electronic medical records, practice management 
systems, certifications, training, market research, advertising, information services, life insurance and annui-
ties, and revenue cycle management. It is headquartered in Durham, NC.  

Becket Media / Tenant 

Beckett Media has been the voice of the collectibles industry from the time Dr. James Beckett published his first Sport 

Americana Baseball Card Price Guide book in 1979 to the launch of the first issue of Beckett Baseball magazine five 

years later. In the 30 years since that rather simplistic first issue of Beckett Baseball, the magazine – and the company 

itself – has grown in significant proportions, similar to the very field it covers. 

Under the guidance of Dr. Beckett, the company mastered the print medium, expanded Price Guide titles to other 

sports and other genres, introduced web commerce as a viable means of trade and instituted Grading as an important 

segment of the company portfolio. 

Now, on the 30th Anniversary of that first magazine launch, Beckett Media stands poised to continue the foundation 

first laid down by Dr. Beckett – one of integrity, commitment and accuracy. In doing so, Beckett Media will proudly 

move the Beckett brand forward through an exciting future, all the while continuing to serve its current customers and 

attracting a new generation of collectors. Most importantly, Beckett Media will maintain the trust and excellence the 

company was built upon. 

Beckett’s company statement is more than just words on a sign hanging in the office hallway. It’s a statement of our 

goal, and what our mission is each and every day: 
"With over 30 years of serving as the most trusted resource for collectors, Beckett Media will continue to facilitate trade 
and lead the collectibles industry with dynamic products and services." 
 

Beckett Media’s commitment hasn’t wavered in 30 years, and now there is even more Beckett Media emphasis on 

staying ahead of the curve, remaining versatile and maintaining flexibility to continue adding and expanding in a market 

in flux. The company continues to offer innovative products and first-class service to customers. It’s what the Beckett 

name was built on. 

National Recovery Systems / NRS 

As Nationwide Recovery Systems celebrates more than 40 years of exceptional service to the Healthcare, Commercial 

& Consumer receivables management community, it is fitting to reflect on our core values and client relationships 

which have greatly contributed to our success. More than ever, we remain dedicated to ensuring that the needs of our 

clients are the driving force behind every decision we make. We never forget you have a choice and you have chosen 

us and as a true business partner, NRS is committed to be aligned with its client’s vision of being a recognized leader in 

their specific domains. We take our role in your business strategy very seriously and are dedicated to ensuring that 

your revenue cycle needs are met. This commitment has always been the driving force behind every decision we make. 
Additional information can be found at www.beckett.com,  www.nationwiderecoverysystems.com  and 

www.eliglobal.com 

http://www.beckett.com
http://www.nationwiderecoverysystems.com
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Photos 
 

 
Front Exterior 

 

 

 
Front Exterior Close up 
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Photos 
 

 

Lobby 
 

 

 

Offices and Work Area 
 

 

 

Conference and Break Room 
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Photos 
 

 

Offices and Work Area 
 
 

 

Offices and Training 
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